Copier Contracts
We have (3) three approved copier vendors that have agreed to our standard contract terms and conditions.  The number of companies held as preferred will stay at 3 to help maximize our collaborative buying power and still ensure competitive pricing.

The proposal from any of these three will have the following key points:
1. No escalation clause during the period of the lease (usually 5 years)
1. ‘Pay by the click’ instead of copies included in lease (you only pay for what you use)
1. Matching SLA terms in regards to response and service repair
1. Proposals should not include any negative equity from active lease (rarely makes good business sense to buy new copier and roll in cost of old machine that sits in their warehouse until contract end)
1. Property tax can be rolled into lease (if desired)

Here are the approved organizations and our sales rep:
1) DOCEO
a. Tom Kuhn (VP Sales)
b. tkuhn@mydoceo.com
2) Advance Business Systems
a. Josh Fredrick (Account Executive)
b. joshf@advancestuff.com
3) Centric Business Systems
a. Laurel Carver (Account Executive)
b. lcarver@centricbiz.com


If you would like any more information, please do not hesitate to ask.

